120 Hostesses You Didn’t Think You Knew!

“Build Your Business As Large As You’d Like”.  You are the boss!
Do you need to fill in your date book but don’t know where to start?  Well, get out your pencils and get ready to write down the names of potential Hostesses!  Write down a minimum of three names that connect with each suggestion listed below.  This list will give you a few ideas and it’ll get your brain churning!

Book as many from the 120 names as you can.

1.
Relatives:  mother, mother-in-law, sister, sister-in-law, cousin, niece, aunt, grandmother.

2.
Friends:  long time friends, new friends

3.
Neighbors:  present neighbors, former neighborhood

4.
Acquaintances

5.
Former Hostesses

6.
Former Customers

7.
Former guests who couldn’t afford to purchase at that show

8.
Ladies who really love candles

9.
Ladies who you invited into the business but did not come in

10.
Your dentist and his receptionist

11.
People you haven’t seen in a long time (you usually meet them shopping)

12.
Your pharmacist

13.
Your cosmetologist, manicurist

14.
People in other sales who ring your door bell (your milkman, your Avon lady, door to door salesmen)

15.
Ladies who invited you to their clothing, make up, silk plant shows

16.
Hostesses you helped in the past by having a follow up show to help them receive credit

17.
The ladies from your curling, skiing, softball, racquetball, or tennis club

18.
Ladies from your community league, civic or political organizations

19.
Ladies from your church or church league

20.
Ladies from your bridge club

21.
Ladies from your craft and ceramic classes

22.
Ladies from your volunteer organization

23.
The teachers, school aides, secretaries, librarians at your child’s school

24.
The Club or Brownie leader in your community

25.
Volunteers collecting for the Heart Fund, Lung Association, Cancer Society, Cystic Fibroses (offer group 25% in cash - must have 1 booking).  Review fundraiser at the back of your manual

26.
The bridesmaids from your own wedding

27.
Former high school and college classmates

28.
People you hear about who love having shows (get their names and give them a call)

29.
Your neighbors at your summer cottage

30
Your fellow employees or former colleagues

31.
Your bank teller or bank manager

32.
Your florist

33.
Your doctor and lawyer

34.
Realtors in your area

35.
Sales clerks

36.
Secretaries, nurses, professional people (they all need candles)

37.
The other mothers you meet while at your child’s ballet, music lessons, or sporting events

38.
Your postal clerk, Priority Post courier, cashier, lottery clerk

39.
Your hairstylist

40.
At each show ask the ladies if they know anyone they think might like to have a show - 
referrals.

Assume that all of these people are interested in hosting a show or buying beautiful candles.  They have to buy candles somewhere and since they do, why not from you.  Those people who you do business with are just as interested to keep your business as you are in pursuing theirs.  Make sure they reciprocate!

Here’s Your Fortune:

“You will have an extremely successful business!”
